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Tomizone Receives ASX Confirmation in relation to EWL Rent Book Acquisition and 

Lifting of Voluntary Suspension 
 

 

 
SYDNEY, 18 April 2019 –The Board of Tomizone Limited (ASX: TOM) is pleased to announce that following its 
review of the proposed EWL Rent Book Acquisition (see ASX announcement of 11 April 2019) the ASX has advised 
the transaction does not attract the application of Listing Rule 11.1.2 (shareholder approval) or 11.1.3 (re-compliance 
with Chapters 1 and 2 of ASX Listing Rules) and as such will not place any conditions on the EWL Rent Book 
Acquisition and Tomizone is free to complete the transaction when other conditions precedent have been met.  
 
Gaining ASX confirmation was a key condition precedent to the transaction and this has now been fulfilled.  Tomizone 
will now move to complete the remaining conditions precedent in coming weeks. 
 
Given the ASX has now completed its review of the EWL Rent Book Acquisition, Tomizone’s ordinary shares will be 
re-instated to trading at market open on 18 April 2019. 
 
 
More Information 
 
John Seton   Matt Adams    Investor Relations  - Viriathus Australia 
Chairman   Managing Director   Shaun Cartwright 
john .seton@tomizone.com matt.adams@tomizone.com   Email: shaun.cartwright@viriathus.com  
+64 9 974 3950   +61 423 578 550    +61 433 475-074 
 
About Tomizone 
Tomizone offers an extensive suite of managed services, encompassing WiFi & Analytics, Business Cloud Applications, VoIP, Data Redundancy, 
Business Security and Point of Sale. A monthly subscription model for all services gives SME through to multi-site enterprise clients a predictable, 
consolidated fee for all hardware, software, email, backup, telephony and security requirements, along with best-in-class priority support. As a 
managed services provider, the Company’s strategy is simple: increase a client’s bottom line, reduce their ICT burden, and harness their 
competitive edge by facilitating a stronger connection with their customers. 
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